
KEY TO SECURING 
QUALITY LISTINGS 

Property News Publication - www.propertynews.info March 2017
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Newcastle, Principal, Jo DiClaudio 
secures four new listings in one day

Newcastle-based Principal, Jo DiClaudio, 
who owns two Dowlings Real Estate offices, 
like many principals, was frustrated that 
his marketing dollar was not giving him the 
edge over the competition he needed to win  
new business. 

In this report, we meet up with Joe as he 
explains a new marketing program that in the 
past four months has finally given him the 
financial return he has been wanting. 

In one instance, a vendor telephoned Joe 
having already made up his mind to list his 
property exclusively with Joe’s office. 

The vendor’s decision to list exclusively 
had been influenced by the impact of Joe’s  
new marketing program - nothing else!

WE REVEAL JOE’S SECRET 
MARKETING FORMULA
Full Report ... see Page 2Jo DiClaudio

How do you stand out in a market where every 
agent copies each other’s approach to marketing? 
No sooner do you put out your marketing piece, 
your competitor across the street is sending out 
something similar. What can you implement that 
cost effectively gives you a real point of difference?



Newcastle Principal reveals 
winning marketing formula

How do you generate multiple 
appraisals to secure listings that 
lead to signifi cant sales results? 

What you will learn in this 
editorial, could mean the 
difference between being seen as 
a mediocre offi ce or the local offi ce 
who have the star performers in 
your area.

Like many Principals, Dowling 
Real Estate’s, Jo Di Claudio, was 
looking for a marketing program 
that would attract vendors who 
owned properties that could be 
sold quick smart for top dollar. 

Sounds simple enough, but like 
many Principals, Joe was frustrated 
and realising that most marketing 
dollars are usually wasted, he took 
an entirely different approach.

What was the outcome? Did 
Joe Di Claudio’s new marketing 
approach pay off with the type of 
listings most agents desperately 
want to sign?

“Having sent out an issue of 
the Property News newsletter 
in January, we received a listing 
of four properties from the one 
vendor thanks to the newsletter. 
Which shows me that the Property 
News newsletters are having an 
impact on the local community,” 
said Jo Di Claudia.

“Then in February we received 
a phone call from a vendor who 
told me as a result of reading the 
past three issues of Property News 
he wanted to list his home for sale 
with our offi ce. 

“This newsletter approach is 
incredibly powerful, it just keeps 
on working each month!

“Instead of us telling the world 
how wonderful we are, locals get 
to read in Property News about 
other locals being successful and 
it motivates them to phone us. 
Where as other local agents put 
out marketing pieces telling the 

world that they are offering free 
appraisals. 

“I have sat down with vendors 
who have pointed to the success 
stories in our Property News 
newsletter and have told me that 
reading this publication was the 
motivation to contact our offi ce.”

What your sales people think 
about the newsletters?

“The salespeople are really 
embracing the newsletter. They 
are using it at the start of each 
appraisal presentation as a talking 
point to quickly show potential 
vendors how they’ll get a great 
result listing with us,” says Jo.

“Whats more, Ken offered me 
exclusivity for my farming area 
which gives us a clear point of 
difference over our competitors.

“I hope my competitors keep on 
sending out their free appraisal 
fl yers, as in comparison to our 
Property News publication their 
marketing seems like junk mail.

“Yes, I would definitely 
recommend Property News. It’s 
a good investment, I am looking 
forward to continuing into the 
future.”

To have your own issue of 
Property News, please phone 
Ken Robinson on 0408 028 825.

Dowling Real Estate Mayfi eld - Issue 2

02 6568 6599 

IN THIS ISSUE OF PROPERTY NEWS
• Homes Still Sell Over Christmas
• New Street Record
• Safety And Your Rental

STREET RECORD

Phone 02 4960 0499      

SOLD In 
A WEEK

$695,000
27 Henson Ave, Mayfi eld East Sets New Benchmark Price - Story P.3

Local market knowledge proved the difference that saw the Paki family 
sell their Henson Ave, Mayfi eld East home for a street record $695,000.

Originally down to sell in the range of $595,000-$650,000, the home attracted 
such strong interest that Dowling Mayfi eld’s Bradley Page raised the bar to $640,000-
$690,000.                                                                                                Continued P.3 
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Several Newcastle offi ces 
follow Jo Di Claudio’s lead
It seems that Dowling Real 
Estate’s Joe Di Claudio is not the 
only Newcastle Prinicpal looking 
for a real point of difference. 

As soon as other local agents in 
different parts of Newcastle and 
the Hunter, heard of Jo’s success 
with Property News, they were 
lining up to get their own local 
publication out to the market.

As each of these Principals said, 
Jo is right, people want more than 
a free appraisal fl yer to motivate 

them to sign with one agency over 
another.

In discussing implementing 
the Property News program one 
Principal said, “This newsletter 
gives you the opportunity to profi le 
in detail how we have helped locals 
sell their properties at top dollar, 
quick smart.

“That message is far more 
effective than us talking about how 
long we’ve been in business and 
how our brand has offi ces right 
throughout the Hunter.

“Every other brand makes the 
same claims. But with Property 
News we focus on what then is a 
really interested in – how withheld 
people be successful.

“Look at the key headlines on 
each issue, they prove what we can 
do. Nothing else matters!

“Plus, implementing the monthly 
Property News a new publication 
has been really easy as there is a 
dedicated team of highly trained 
journalists making us look good 
with out asked appearing to brag.”

Dowling Real Estate Wallsend - Issue 2
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IN THIS ISSUE OF PROPERTY NEWS
•	 How To Choose The Right Agent
•	 It’s	A	Sellers’	Market
•	 How	To	Get	It	Right	As	A	New	Landlord Phone 02 4955 6900     

Sydney Buyers Line Up 
To Buy In Wallsend 

7 Clarke Street Wallsend sold to keen Sydney investors for more than listing price
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Sydney Buyers Line Up 
To Buy In Wallsend

7 Clarke Street Wallsend sold to keen Sydney investors for more than listing price

Dowling Raymond Terrace - Issue 2

02 6568 6599 

IN THIS ISSUE OF PROPERTY NEWS

• Choosing the right agent

• Home sells for full list price

• How to get it right as a new Landlord Phone 02 4987 2226     

SOLD IN 12 DAYS

7 Hospital Court, 
Raymond Terrace

Read how this sale was a stress free process for the seller - Story Page 3

7 Hospital Court, 
SOLD

For The Full Listing Price



Eight years later, Jervis Bay agency 
proves that building trust with 

locals takes a consistent approach
How consistent have you been 
with your marketing? Have local 
residents had the chance to 
track your success to see if you 
have what takes? 

If you live in the Jarvis Bay area 
then you will experienced the 
power of a consistent marketing 
approach by Oz Combined Realty. 

For the past 102 months 
(over eight and a half years), 
Oz Combined, Real Estate 
Principal, Greg Walsh has made 
sure that every resident, covered 
by his Huskinson and Sanctuary 
Point office, are aware of how 
local residents have had repeated 
success selling with his two sales 
teams.

Instead of chasing the 
latest marketing fad, Greg has 
consistently published his own 
monthly edition of Property News 
sharing with locals how local 
homeowners have successfully 
sold with his team.

Take for example the latest 
issue, on the front cover of issue 
number 102 you have delighted 
Sanctuary Point vendors standing 
next to Greg’s sales agent 
celebrating the fact that their 
home was sold in one day for full 
asking price.

“It is far more powerful for our 
clients to share their experience of 
success with us, than us wasting 
money sending out free appraisal 
fl yers that most people consider 
junk mail,” says Greg Walsh.

“Since we started publishing 
Property News, with the team from 
Newsletter House over eight years 
ago, every one of our competitors 
has tried to produce their own 
newsletter to compete with ours.

OZ COMBINED REALTY PUBLICATION - ISSUE  102

web: www.ozcomrealty.com.au
email: info@ozcomrealty.com.au

HUSKISSON & SANCTUARY POINTIn this issue of Property News:
• Setting the stage
• Waterfront Properties in high demand
• Traps to managing a rental property

Sold In One Day 

Oz Combined Realty’s Loren Keller recently sold this waterfront home on Walmer Avenue, Santuary Point, in just one day and at full asking price.

“Which doesn’t worry me in the 
slightest, because they soon fi nd 
out that producing a publication 
to this standard takes a dedicated 
team of journalists. 

“Let’s face it, I don’t know 
about you but I haven’t met many 
real estate agents who could write 
to the standard of a professional 
journalist. Which is why most of my 
competition puts out two or three 
newsletters and then gives up.

“Whereas our property news 
publication is like having our own 
newspaper. Our team are that busy 
that for the most part they don’t 
have time to share the type of 
success stories our Property News 
delivers to the local community 
each and every month!”

To  fi nd  out  if  Property  News  
is  available  in  your  local  area  
please  phone 0408 028 825.  


