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SOLD In 
A WEEK

$695,000
27 Henson Ave, Mayfi eld East Sets New Benchmark Price - Story P.3

Local market knowledge proved the difference that saw the Paki family 
sell their Henson Ave, Mayfi eld East home for a street record $695,000.

Originally down to sell in the range of $595,000-$650,000, the home attracted 
such strong interest that Dowling Mayfi eld’s Bradley Page raised the bar to $640,000-
$690,000.                                                                                                Continued P.3 
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Dear readers,

At this time of year most are 
asking “What will the market hold in 
store in 2017?”

Some observers are predicting 
a rise in the cash rate at the end of 
2017 while others are predicting a 
further cut.

However, none are predicting a 
change in the short term.

The reality is that postcode 2304 
is in high demand.

Restored homes retaining  period 
features especially are achieving 
premium prices. 

Purchasers are attracted to the 
Mayfield area simply because of 
these quality period homes built from 
late 1800s–1940’s, combined with 
the convenience in location (5-10 
minutes’ drive to Newcastle CBD.

We are very positive 2017 will be 
a strong year.

Kind regards,

Joe Di Claudio
Licensee

Many so called experts will tell you 
the Christmas New Year period is not a 
strong period in the real estate market. 
Don’t you just hate generalities like that?

Sure, real estate is not on everyone’s 
mind at this time of year, but you don’t 
want everyone, just one buyer.

Consider that the Christmas New Year 
break is actually our longest holiday period 
and as such it affords the best opportunities 
for buyers to travel and investigate their 
property options, particularly those who 
are being transferred into your area.

Of course if you’re in a position where 
you have to sell then it makes no difference 
to you what time of the year it is. 

And if you’re selling a well located 
holiday or investment property then there’s 
no better time to sell it than when holidaying 
visitors are in your neighbourhood.

The bottom line is that there are still 
buyers in the market at Christmas and it is 
only at this time of year that they have the 
time to spend looking at properties.

If you’re selling for whatever reason 
during this period there are two decisions 
you need to make: the choice of agent and 
whether or not to decorate your home.

Apart from all of the normal criteria, the 
choice of agent will come down to whether 
their office is open, operating hours and 

staffing levels. You also need to know 
what is their level of advertising 

and marketing activity during this 
period.

Then there’s the question 
of decorations and 

the general 

Top selling tips 
to win a sale

Buying at 
Christmas

presentation of your home.

Consider that your potential buyers 
come pre-packaged with biases and 
prejudices. They may not even celebrate 
the traditional Christmas as you know it or, 
if they do, they may be offended by the non 
religious icons we have come to associate 
with the season.

Why give them more information than 
they need to know about you? 

By not decorating, you are protecting 
your privacy during home showings. You 
are also making your home feel more 
spacious without blocking pathways. 

When buyers enter your home, you 
want them to imagine putting their own 
furniture in each room, making it theirs, 
and they can’t do that if your holiday 
decorations dominate the stage. 

But what if the kids demand 
decorations?

If you must decorate keep it to 
a minimum. Don’t block or cover up 
important selling features such as fireplace 
mantels, stairs, stained-glass windows. 

 Tone down the size of tree. In place 
of a two metre tree, try decorating a table-
top, one metre version. 

 Stack wrapped presents in a closet or 
in one corner. 

 Use more splashes of red than green 
because red is an emotionally appealing 
colour. 

 Resist the urge to hang banners. Use 
greenery instead such as evergreen or 
rosemary garlands. 

 Never leave candles burning 
unattended. 

 Set a plate of cookies on the counter, 
next to festive paper napkins for guests. 

 Simmer spicy apple cider on the 
stove, and set out cups and a ladle.

Generally, look to ways to use 
Christmas cheer to your advantage to 
generate a homely, lived in and loved feel 
about your property.



Henson Ave Home Attracts 
40 InspectionsIt took only a few offers for Dowling 

Mayfield’s Bradley Page to act, raising 
the price range of 27 Henson Ave, 
Mayfield East.

“A number of offers were over the 
initial price range almost from the start,’ 
Bradley said.

“Indicative of the heat in the Mayfield 
market at the moment, this home attracted 
40 inspections and a total of 18 offers in 
just a week, ultimately selling for a street 
record price of $695,000.”

The vendors, the Paki family, were 
delighted:

“From the moment we reached out to 
Bradley, he was completely engaged and 
happy to help in any way possible,” they 
wrote.

 “We had interviewed several agents, 
however, what really stood out for me, was 
Bradley’s understanding that this was 
someone’s home, and not just a house 
going on the market.

“I thought selling the house would be 
the most stressful part of the process, but 
Bradley was amazing and always there 
with a solution to anything that arose.

“Bradley not only had the house sold in 
such a short amount of time, but he totally 
exceeded our expectations with the price 
he achieved! 

I cannot recommend Bradley enough. 
If you are considering selling, do yourself 
a favour and look nowhere else! Our little 
family is so grateful for all your help.”

Bradley said that the 40 groups who 
inspected the home are still in the market 
and more properties are needed to meet 
demand. 

We Have The Experience And Local Market Knowledge You Need

Call one of our sales 
specialists to sell 

your property.
You won’t regret  

the decision    
Joe Di Claudio 

Licensee & Registered Valuer
0412 25 1434

Maria Di Claudio 
Sales Consultant 
0413 690 105

Bradley Page 
Licensed Real Estate Agent 

Auctioneer
0403 496 891



Our trained, professional property managers will look after 
your property as though it were their own    

We Have The Property Management Team You Have Been Looking For

Deanne Morrall 
Senior Property 

Supervisor

Hunter Scott 
Property Manager

Teresa Stefanoff 
Property Manager

Deborah Hutchinson
Property Officer

Blake Nugent
Property Officer

Franca Cannone 
Property Management 

Administration Assistant

With the Christmas season almost upon 
us, it’s a good time to pass on some 
Christmas decoration safety tips to  
your tenants.

By doing this, you can help to keep 
both them and your property safe over the 
festive season.  

Lights
While they make a wonderful display, 

Christmas lights can also create problems 
if not handled with care.

If they are using indoor Christmas 
lighting, advise your tenants to replace 
this lighting every three or  four years. 

They should also be aware that using more 
than three strings of lights to an extension 
cord is extremely dangerous as it poses a  
fire hazard.

Even more serious hazards can be 
encountered with the use of exterior 
Christmas lights. There are also liability 
risks for landlords. People getting up 
on the roof to install lights could suffer 
injuries by falling. They could also 
damage the roof itself by walking on it. 
Any lights and extension cords used for 
exterior Christmas lighting should be 
certified for exterior use and plugged into  
approved outlets.  

Tree Decorations
Many Chr is tmas t ree 

decorations are small, and some 
can shatter easily. If your tenants 
have small children, remind them 
of the danger of leaving them alone 
with the decorated tree. Children 
are extremely curious and could 
easily be tempted to reach for the 
tree decorations. This could result 
in them pulling the tree over onto 
themselves. If they manage to 
detach an ornament from the tree, 
there is also the risk of choking or 
cutting if a child tries to “taste” an 
ornament, or breaks it. 

So wish your tenants a happy 
Christmas – while doing your best 
to help ensure it is a safe one for 
them and for your property!

SAFETY TIPS
FOR CHRISTMAS

Keep your property safe at ChristmasKeep your property safe at Christmas

Candles
Burning candles is a custom 

that many people enjoy at 
Christmas, but once again this can 
present a serious fire risk. This 
can occur if candles are placed 
too close to flammable objects. 
Candles left unattended in the 
presence of small children can also 
be knocked over, resulting in a fire. 


